<<**INSERT NAME OF BROKER COMPANY**>>
REAL ESTATE SALESPERSON
INDEPENDENT CONTRACTOR AGREEMENT
This Agreement made between <<**insert name**>> ("Salesperson") and <<**insert name**>> ("Broker].

Recitals
A.
Broker is now, and has for been, engaged in business as a licensed general real estate broker in the State of Florida, and is qualified to operate, and does operate, a general real estate business, and is duly qualified to, and does, procure the listings of real estate for sale, lease, or rental;

B.
Salesperson is duly licensed as a "sales associate" under the provisions of Chapter 475 Florida Statutes. .

In consideration of the mutual covenants contained in this agreement, Broker and Salesperson do hereby agree as follows:

Section One.
Obligations of Broker
1.
The Broker, from time to time, enters into brokerage agreements ("Brokerage Agreement") with persons and entities wishing to buy or sell real estate ("Customers").  

2.
The Broker, from time to time, will assign to Salesperson specific properties that its Customers want to either buy or sell ("Listing Assignments").  Such Listing Assignments shall be made by written communication (email is permissible) which shall describe the property(ies) involved, state whether the Customer wants to buy or sell, and, in cases where the compensation to be paid to the Salesperson differs from the standard compensation payable under this Agreement (Section Three below), include a description of the amount and timing of the compensation to be paid to the Salesperson in relation to those properties. In case of conflict, the compensation described in a Listing Assignment shall supersede the compensation described in Section Three of this Agreement. Unless a particular Listing Assignment states otherwise, the Broker shall not simultaneously assign the same property to multiple sales associates.

3.
Broker will provide the Salesperson at the Broker's place of business with a desk,  a telephone number,an e-mail address, an internet connection, business cards, access to a photocopy machine and access to a printer for use in carrying out the activities described in this Agreement..

Section Two.
Duties of Salesperson
4.
Upon receipt of one or more Listing Assignments the Salesperson shall work diligently and employ his or her best efforts to assist the relevant Customer to buy or sell (as the case may be) the specified properties. 

5.
Salesperson agrees to conduct himself or herself so as to maintain and increase the goodwill and reputation of Broker, and to abide by the laws, rules, and regulations that are binding on or applicable to real estate Brokers and Salespersons.

6.
Salesperson agrees to provide to the Broker's satisfaction proof that he or shall has adequate automobile liability insurance coverage and a valid driver's license. 

7.
Salesperson agrees that he or she is responsible for providing his or her own lap-top computer for carrying out activities described in this Agreement.. . Any laptop or other computer that is already available for use at the Broker's office is for the convenience of the Broker and not the exclusive use of the Salesperson.

Section Three.
Compensation
8.
Salesperson shall receive no salary, wages or draw. Unless stated otherwise in particular Listing Assignments, commissions received by Broker pursuant to Brokerage Agreements where the property in question has been assigned to the Salesperson pursuant to a Listing Assignment shall be split between the Broker and the Salesperson with the Salesperson receiving 80% of such commission. 

9.
Notwithstanding the compensation determined above, Salesperson understands and agrees that that Broker may find it in the best interests of the business to assign more than one Salesperson to a particular parcel of property, and that this practice may result in a claim by two or more of Broker's Salespersons to compensation for the same commission. Such multiple assignments shall be disclosed in the relevant Listing Assignment. 

The determination by Broker of the proper division of compensation payable as among several sales associates shall be final and conclusive and shall be deemed by a Salesperson to be the proper compensation payable in accordance with this Agreement.

Section Four.
Hours of Operation/Meetings/Reporting
10.
Salesperson may set his or her own hours of service/operation. From time to time, Broker may require attendance by Salesperson at an event or meeting which requirement shall not interfere with the independent contractor status of Salesperson. From time to time, Broker may require Salesperson to provide information or data to Broker; such requirement shall not interfere with the independent contractor status of the Salesperson.

Section Five.
Relationship between Parties
11.
Broker shall not be liable to Salesperson for any expenses incurred by Salesperson or for any of Salesperson's acts.

12.
Salesperson shall not be liable to Broker for office help or expense.

13.
Salesperson shall have no authority to bind Broker by any promise or representation unless specifically authorized in a particular transaction.

14.
Salesperson shall be deemed to be an Independent Contractor. Salesperson shall be free to devote to Salesperson's real estate efforts such portion of Salesperson's entire time, energy, effort and skill as Salesperson sees fit and to establish Salesperson's own endeavors. Salesperson shall not have mandatory duties except those imposed by law or regulation and those specifically set out in this agreement. Nothing contained in this agreement shall be regarded as creating any relationship (employer/employee, joint venture, partnership and shareholder) between the parties other than the Independent Salesperson relationship as set forth herein.

15.
Salesperson is and shall be treated by Broker as an independent contractor and not as an employee for any tax, workmen's compensation, and all other purpose. Salesperson hereby acknowledges that Salesperson has been advised by Broker that as an independent contractor that he or she is responsible for the payment of federal income taxes and self-employment taxes (FICA). Salesperson hereby agrees to meet such responsibilities. Salesperson hereby waives any claims against Broker now or in the future respecting such taxes or the right of Broker not to withhold, not to pay or not to contribute to such taxes on behalf of Salesperson.

16.
Any legal proceedings for commissions shall, in compliance with applicable law, be maintained only in the name of Broker, and Salesperson shall be construed to be a subagent only with respect to the clients and customers for whom services shall be performed, and shall otherwise be deemed to be an independent contractor and not an employee, joint adventurer, or partner of Broker.

Section Six.
Unauthorized Use of Information
17.
Salesperson shall not, at any time, divulge to any unauthorized person, corporation, or other entity information gained by [him/her] from the files or business of Broker. After the termination of this agreement, Salesperson shall not use any such information to his or her own advantage or to the advantage of any other person, corporation, or other entity.

Section Seven.
Termination
18.
This agreement, and the relationship created by this agreement, may be terminated by either party at any time on three days' written notice to the other party. Within three business days of termination, the Salesperson shall provide Broker a written list of any fully executed contracts between a Customer and another party for the purchase or sale of real estate involving properties that are subject to a Listing Assignment that have not yet closed and where a commission is not yet due or paid. At the Broker's sole and absolute discretion, the Broker will determine what fees or commissions, if any, that may be paid to the Salesperson. Broker will provide the Salesperson a written list of those commissions.

Section Eight.
Governing Law
19.
This agreement shall be governed by, construed, and enforced in accordance with the laws of Florida.

Section Nine.
Arbitration of Disputes
20.
All disputes, claims, and questions regarding the rights and obligations of the parties under the terms of this agreement are subject to arbitration. Either party may make a demand for arbitration by filing such demand in writing with the other party within 30 days after the dispute first arises. Arbitration then shall be conducted by arbitrators acting under the rules of commercial arbitration of the American Arbitration Association.

Section Ten.
Modification of Agreement
21.
Any modification of this agreement or additional obligation assumed by either party in connection with this agreement shall be binding only if placed in writing and signed by each party or an authorized representative of each party.

Section Eleven.
Attorneys' Fees
22,
If any action is filed in relation to this agreement, the unsuccessful party in the action shall pay to the successful party, in addition to all the sums that either party may be called on to pay, a reasonable sum for attorneys' fees of the successful party.

Section Twelve.
Section Headings
23.
The titles to the sections of this agreement are solely for the convenience of the parties and shall not be used to explain, modify, simplify, or aid in the interpretation of the provisions of this agreement.

Section Thirteen.
Notices
24.
Any notice provided for or concerning this agreement shall be in writing and be deemed sufficiently given when sent by certified, registered or electronic mail to the respective address of each party as set forth at the end of this agreement.

Each party to the agreement has caused it to be executed on the date indicated below.

	<<**insert name of broker company**>>
By: ________________________________

     Signature

___________________________________

Print name and title

Date: _________________
	Salesperson
___________________________________

Signature

___________________________________

Print name

Date: _________________
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